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	Total Pipeline Value
	Weighted Pipeline
	Avg Deal Size
	Deals in Pipeline

	
	
	
	



	Pipeline Stages:
	

	Prospecting
	Qualification
	Proposal

	Negotiation
	Closed Won
	Closed Lost



	Deal Name
	Company
	Contact Person
	Pipeline Stage
	Deal Value
	Probability (%)
	Weighted Value
	Expected Close Date
	Days in Stage
	Assigned Rep
	Next Action
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